
 



COMPANY PROFILE: 
Amos And Associates, Inc. provides exclusive local representation 
and distribution of coating products manufactured 
by Tnemec Company, Inc.  We focus on a technically driven, 
consultative sales approach working directly with Architects, 
Engineers, and Owners to help write quality specifications with 
Tnemec products as the basis of design. We support our purchasers 
(Applicators, Installers, General Contractors, Steel Fabricators, 
Facilities, etc.) with technical advice and help prepare 
submittals and assist as necessary onsite. 
 
JOB DESCRIPTION: 
Amos And Associates, Inc. is looking for an experienced 
Architectural Sales Representative to present Tnemec high 
performance coatings, linings and resinous flooring systems to 
specification writers whom will specify Tnemec products as the basis 
of design on their architectural projects, primarily in Divisions 5, 7 
and 9.  Sales territory is primarily based in the Bay Area with total 
coverage from mid-Central Valley north to the Oregon border and 
east to Reno, NV. 
 

DUTIES AND RESPONSIBILITIES INCLUDE: 

• Joint sales calls with Owner, Carl J. Bowers 
• Specification development with design teams 
• In-person product and continuing education presentations 
• Work with Outside Sales Representatives to coordinate follow up, 

close sale and assist with submittal preparation 
• Track projects from design stage through completion and report 

sales results 
• Obtain follow up photographs and project specifics for case histories 
• Development of a business plan with execution strategies and 

tactics 
• Use of a Customer Relationship Management (CRM) program for follow 

up, recording and reporting activity, job tracking, etc. 
• Participate in industry and market activities (i.e. SSPC, NACE, 

AWWA, CRWA, trade shows, etc.), sometimes after hours or 
requiring overnight travel 

• Attend company-paid annual national meetings out of state and 
sometimes over seas 

• Take part in company-paid training as needed, possibly out of state 
• Become an industry expert and technical coatings resource for 

customers 

  



QUALIFICATIONS: 
Candidates must: 

• Have a high level of comfort with public speaking 
• Understand the construction process and be able to read and 

understand construction specifications 
• Have a successful sales history of promoting spec-driven products 

to Architects and Engineers 
• Have a strong work ethic and desire for success 

with an entrepreneurial spirit 
• Have high ethical standards and a positive attitude 
• Have high expectations for personal performance 
• Be inquisitive and strive for further education 
• Demonstrate a sense of urgency but exhibit patience when needed 
• Have self-confidence and self-control 
• Be professional in both appearance and communication 
• Demonstrate exceptional letter/e-mail writing skills 
• Have proficiency with MS Word, Outlook, Excel and PowerPoint 
• Understand construction protocols, the stages of 

specification development and procurement, LEED 
and MasterFormat  

• Be organized 
• Have reliable transportation 
• Live in the area 
• Possess a high school diploma or equivalent 
• Desire to pursue this opportunity as a career with long-term 

goals 

BENEFITS OF WORKING WITH AMOS AND ASSOCIATES, 
INC.: 

• Representation of industry-leading products 
• Competitive salary with a no-cap commission plan 
• Business-related expenses are company-paid 
• Extensive, technical product training and complete support of 

sales activities 
• Employer-funded SEP IRA after 3 years of service 
• Health insurance 
• Work remotely from home office 
• Lowest turnover rate in the industry 
• Long-term potential of ownership 

 


